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DO YOU KNOW SOMEONE WHO IS THINKING ABOUT BUYING OR SELLING A HOME? PLEASE MENTION MY NAME.
‘.’, This newsletter is for informational purposes only and should not be substituted for legal or financial advice. If you are
v currently working with another real estate agent or broker, it is not a solicitation for business.

Tips and trends for homeowners, buyers and sellers

Smart Home Additions

Integrating smart home technology into your existing property is a smart
move. Upgrading certain features of your home can result in increased
efficiencies and cost savings down the line. Here are a few additions you

can consider for your home:

Smart Lock: For those who don't like
carrying around bulky sets of keys,
smart locks allow for easy and quick
access to your front door or any other
room in your home. Many smart locks
also track data that indicates when
doors are opened and closed, which
could be useful for families with children
or helping to adjust your daily schedule.

Smart Doorbell: One of the most
popular smart home devices, a smart
doorbell has a built-in camera for
identifying guests or solicitors. Sync
your doorbell camera with your phone
and you can see who'’s visiting even
when you're out and about.

Smart Lighting: Useful in a variety of
ways, consider adding smart lighting to
your home. You can make your home
more energy efficient by turning lights
on/off remotely, and you can even set
timers for turning on your lights during
certain hours of the day while you're
away at work or on vacation, helping to
keep your property secure.

Smart Thermostat: Fine tune the
temperature in your home with a smart
thermostat. These devices can be set to
automatically change the temperature
throughout the day to make your home
more comfortable and energy efficient.
Many devices also have temperature-
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recognizing sensors that can adjust your
heating or air conditioning without your
having to lift a finger.

Smart Smoke Detector: A great safety tool,

a smart smoke detector can help keep you
and your family safe by sending alerts to
your phone if it detects a fire. They also

allow you to “hush” your alarm if it's simply a

burnt piece of toast—You'll never have to
stand below your smoke detector waving a
towel to clear smoke again!

Say Yes
to CRS

Buying or selling a home can seem like an overwhelming task. But the right REALTOR® can make the process
easier — and more profitable.

A Certified Residential Specialist (CRS), with years of experience and success, will help you make smart
decisions in a fast-paced, complex and competitive marketplace.

To eamn the CRS Designation, REALTORS® must demonstrate outstanding professional achievements —
including high-volume sales — and pursue advanced training in areas such as finance, marketing and
technology. They must also maintain membership in the NATIONAL ASSOCIATION OF REALTORS® and
abide by its Code of Ethics.

While Neil Kugelman earned the CRS designation in 1986, after two years of selling real estate full-time, he
had already had been awarded some of the company’s top sales honors. He since was recognized by GPAR
(Greater Philadelphia Association of Realtors) for top annual sales; taught Real Estate Investing; mentored
other Realtors; was a board member for a national housing organization and has been featured in the
Philadelphia Inquirer, The Residential Specialist (our trade magazine) and others.




